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Exporters Not Excited By Falling 2
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EXPORT consultants say that market
fluctuations, slowdown and now the

the export 5 L 550

“People find it safer to stay putin
Indian market rather than going for
western markets. Risk is on the higher
side,” said Mr Arora.

Even the depreciating rupee has not
been able to push the number of people
coming for export consultations. “The
fall of rupee should have excited more
people to go for exports but that hasn’t

happened,” said Mr Arora. “Ithink the
negativityand u.noertainty isstill too
high in themarket.”

Players say that the major demand
that they get is for help in documenta-
tion. “There are hundreds of documents
that need to be filled before you can start

. exportingaproduct,” said Mr Arora. “A

slight mistake anywhere in any of the
form and one has to repeat the entire
process again, Most people work on tight
deadlines and they cannot afford losing
time in documentation itself.”
Assistance for custom clearance is the
next big demand generator for export
consultants.

Although the demand is mostly for
documentation help, there are also some
people who come for consultation for ex-
port strategy.

“These are people who are gettmg
into export business for the first time
and would like expert opinion for finan-
cial matters.

The price aconsultant charges depends
onthekind of requirement that the client
has. “If itisjust thedocumentation part, it
might be a few thousands, but for strategy
consultation, there are extra charges
which again depends on the complexities
of the project,” said Mr Arora.
J.srikant@timesgroup.com




